The Wesley
Offering
Memorandum

67 units, Oak Lawn Dallas




Executive Summary

Property: The Wesley - 67 units, Oak Lawn Dallas
Investment: Value-add multifamily syndication

Highlights: Target Returns:
- Prime Oak Lawn location near - LPIRR:16-17%

Uptown & Medical District - Equity Multiple: 1.9 - 2.0x
- Townhome + flat product mix -Year1CoC.: 7.8%

- Hold Period: 5 years

*All returns are projected. Returns ranges based on
share class type
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Proven Track Record

e S670M+ in assets under management
e Successful full-cycle exits
e Consistent strong returns across multiple asset types

Experienced & Transparent Team

e Decades of combined experience
e Vertically integrated operations: acquisition >
construction > management

Comprehensive Vetting Process
. e Sponsor background checks
ChOOSlng The e Verified net worth and liquidity
. e Personal guarantees on borrower obligations
Right Sponsor 9 S

e Credit and performance history reviews
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COMMERCIAL‘INVESTMENT GROUP

R
Invest with a Vertlcally mtegrated team that 51mpl1fles real estate while

prioritizing Cap1t§1 pﬁgservatlon and strong, risk- adJusted returns.
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The Wesley Apartments
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Asset Summary

e Property Name: The Wesley
e Website: wesleydallas.com
e Address: 2544 Hondo Ave, Dallas, TX 75219
e Submarket: Oak Lawn
e Site Area:1.55 acres
e Buildings: S
e Units: 67 (66 rentable; 1used as leasing office)
o 48 apartments
o 19 townhomes
e Average Unit Size: 717 SF
e Average in Place Rents: $1,601/ $2.23 (June
2025)
e Occupancy: 98% (June 2025) E 1 e rm
e Year Built / Renovated: 1968 / 2022 =4 i iy ' !iyllglm:llmmullﬂlllll[lml"wi"]|[§III||||||g:nunn!iiilll i '; il
e Parking: 51surface + 19 garages (38 spaces) = 89 'n?fr» A | el
total (1.84 ratio) T e
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https://www.wesleydallas.com/?utm_source=chatgpt.com

Unit Interiors

Ceiling Height: 8’ (flats), 8-9’ (townhomes)

Cabinets: Repainted & shaker style

Countertops: Quartz (47 units), Formica (8), resurfaced (12)
Flooring: Vinyl, Tile & Carpet

Appliances: Stainless & Black

W/D connections: 48 units

Classic Upgraded



Unit Interiors (cont.)

Amenities

e Courtyard, fithess center, grill, laundry facilities,
swimming pool, valet trash, on-site property
management, renters insurance program.

Mechanical / Structure

Electric: Master-metered

HVAC: Chiller (2021)

Boiler (2021)

Roof (2023)

Wiring: Copper / remediated aluminum
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Location Summary

The Wesley sits at the heart of Dallas’ live-work-
play corridor, with medical, corporate, retail, and
entertainment hubs all within a 5-10 minute drive.

Premier Live-Work-Play Locatio

e Neighborhood: Oak Lawn (Dallas ISD schools:
Maple Lawn Elementary, Thomas J. Rusk
Middle, North Dallas HS)

e Connectivity: Direct access to Dallas North
Tollway, I-35E, and U.S. 75.

 Key Demand Drivers: =

o Medical District: 40,000+ jobs at UT if.i;;.f;f'_“f___..;'-? 3— E

Southwestern, Parkland, and Children’s. N (o)

DISTRICT

o Uptown / Harwood / Victory Park: Major
office, retail, and dining destinations.

o Love Field Airport: ~10 minutes away.

o Park Cities / Highland Park: Adjacent
affluent neighborhoods with strong
demographics.




Market Spotlight - Uptown/Oak Lawn Dallas

Rental Growth

Re Nt G rOWt h: +1 ’2% YOY Most investors expect moderate rental growth in the
Avg Rent: $2,625 ($1,000+ above DFW average) multifamily sector in 2025 "
Supply Growth: 9% (past S years) vs.16% DFW average

What are your expectations for rental growth
in the multifamily sector in 20257

Uptown/Oak Lawn/Park Cities continues to attract
professionals seeking a walkable, amenity-rich lifestyle

with proximity to dining, retail, and employment hubs. S e
Balanced new supply supports strong fundamentals. S T

Significant Decrease

3¥h 1%

Ny

63%

Source: Berkadia Multifamily 2025 Investment Survey



Multifamily Investor Sentiment - Outlook

According to Berkadia’s 2025 Multifamily Investor Sentiment
Survey, confidence across the sector is strengthening. 83% of
investors plan to expand portfolios, with preferences led by
Core-Plus (43%) and Value-Add strategies (30%)—-though 93%
cite ongoing challenges in underwriting.

The Federal Reserve to cut rates three times in 2025 (25 bps
each) and project the 10-Year Treasury to stabilize between
4.0%-4.25% by year-end, creating more favorable investment
conditions. While early 2025 activity may remain muted,
sentiment is materially stronger heading into late 2025 and
2026.

Texas, the Southeast, and Midwest remain top investment
destinations—supported by migration trends, lower operating
costs, and business-friendly policies. On the financing front,
agency lenders remain dominant, with Fannie Mae and Freddie
Mac each allocated $73 billion in lending capacity for 2025.

Source: Berkadia Multifamily 2025 Investment Survey

Investment Strategy

Investors are optimistic on their ability to expand their

portfolio, with 83% planning to moderately or aggressively

expand their holdings.

What is your overall investment strategy for your
multifamily portfolio in 20257

Moderately Expand Portfolio
Aggressively Expand Portfolio
Maintain Current Portfolio
Reduce Portfolio

2%
15%

Source: Berkadia Multifamily 2025 Investment Survey



Rent Comps & Market Data

Comp Type

Comments

Building Name

Units

Yr Blt/Ren

Rent/SF

Rent/Unit

Studio

Neighborhood

Similar Comp
Similar Comp
Similar Comp

Similar Comp
Similar Comp

Similar Comp

Wesley rents should be higher
with better interiors

Wesley rents should be higher as
units are bigger. Also no website.

Wesley rents should be higher
with better interiors

Wesley rents should be higher
with better interiors & location

Wesley rents should be similar

Wesley rents should be similar

Francesca
The District
The Ayva at Oaklawn

The Centennial

Lincoln Court Apartments

Rise Highland Park

25

53

121

100

55

144

1963/-

1971/201
B

1972/199
9

1976/201
7
1985/-

1998/201
1

$1.79
$2.21
$2.13

$§2.13
$2.01

$§2.02

51,486
$1,265
$1,524

51,143
$1,465

51,688

5999

$895

Oak Lawn

Medical District

Medical District

Medical District
Oak Lawn

Medical District

Average of Similar
Comps

$2.05

$1,429

The Wesley - Current

$2.23

$1,601

The Wesley - Year 1

$2.37

$1,697

Class A

Class A

Class A

Class A

Class A

Class A

Class A

Class A

Class A

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Wesley rents should be at a
discount

Rienzi Turtle Creek Apartment

The Dylan
Cantabria at Turtle Creek
Gallery at Turtle Creek
The Fairmount at Oak Lawn
Windsor Turtle Creek
Hartford Townhomes
Griffis Oak Lawn

The Alton

Turtle Creek

Medical District

Turtle Creek

Turtle Creek

Oak Lawn

Turtle Creek

Oak Lawn

Oak Lawn

Oak Lawn

Average of Class A
Comps

The Wesley - Current

The Wesley - Year 1
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Investment Summary

Units: 67
Occupancy: 98%

In-place Cap Rate: 8.5%
Exit Cap Rate: 6.0%

Year1CoC:7.8% | RN
S Year Avg. CoC: 9.2% B L e
Stabilized Yield on Cost: 7.5%

Projected LP IRR:16.0% -17.0%
Equity Multiple: 1.9x - 2.0x
Hold Term: 5 years

Purchase Price: $10.85M / $162k per unit / $226 per SF
Total Equity: $4.8M
Exit Price: $16.9M / S253k per unit / $352 per SF




Business Plan

Buying Right:
e Purchasing the property at an 8.5% in place cap rate (current income and
increased expenses) which market cap rates significantly lower (6.0%-6.5%)

Value Add Scope:
e Upgrade remaining classic units to the premium renovation scope (shaker

cabinets, stainless appliances, quartz counters, vinyl flooring, modern
fixtures).

Operational Strategy:
e Vertically integrated platform: acquisition - construction (JNT) = property
management (Equity REM).
e Expense optimization via vertical integration (JNT Construction, Fortress
Assurance) and Expense discipline: utilities, make-ready, preventive
maintenance, streamlined admin.

Risk Mitigation:
e Prior ownership invested ~$2.4M after purchasing in 2022: roofs (2023),
chiller (2021), boiler (2021), pool, windows, and exteriors.
e We will allocate $720,000 of reserves (~S144k annually over 5 years) to
address deferred maintenance and ensure long-term durability of building

systems. This provides downside protection and positions the property for a
low-capex exit.

Upgraded



Financial Overview - Sources & Uses

Sources (at Close) % of Cap
Per Unit
Acquisition Loan Proceeds $8.135.000 $121.418
Common Equity] $4.688227 $69974

Purchase Price $161,940
Total Capex Budget $14 925 _
Closing Costs & Fees 973,227 $14 526 7

6%
Total Uses $l2 823,227 $191.391 100.0%




Financial Overview - Financing

Loan Quote

Acquisition Debt| $8,135,000
LTV 75%
Going-In DSCR 1.75x

Going-In Debt Yield 10.60%
Interest Rate 6.00%
Interest-Only Period| 60 Months

Amortization| 360 Months
Term| 60 Months




Financial Overview - Project Level Returns

Project Level Returns
Actuals Actuals
T12 Income T1 Rent
T12 Expense T12 Expense

T1 Income with
PF Expense

Effective Gross Revenue $1.411.424 $1.534 663 $1534.663
Total Operating Expenses (£ ) { ) (3617 ( { ( ) (3652 ) 3 1 )
Taxes
opoxmation | 2o% | zew | aow | aix | aix | aw | am | ai% |
[ ),100) ($20,100) (! 00)

Capital Expense Reserve (Senior Debt) + Compliance

o |
)
=
iy
=

$916.968 $884 692 $912 561 $940.541 $969.360
Y e . Fil AT L d \ v . (44 711) (% 711

’ ) : r11)

Asset Management Fee
Cash Flow from Operations (A)

Senior Debt - Interest (3476

Supplemental Debt - Interest
Seller Holdback - Interest

Preferred Equity - Current
Cash Flow After Interest Payment (B)

Senior Debt- Principal

$440,257 $407,981 $435850 | $463,830 $492.649
{
B

Supplemental Debt - Principal

Cash Flow After Debt Service (C)
Acquisition/Sale

Capex Budget / Operational Budget

Closing Costs + Loan Fees + Disposition Fees
Senior Debt Funding

Senior Debt - Payoff

Net Distributable Cash Flow (D)

$463.830 $492 649
$16917.810

$ $
$
| s364093 | s$407.981 | $435.850
| | (10850000 [ s0 | $
$ $
$
$

“F

0

$0
- 0
55.277) | 8364005 | $435.550

55%

9.3%

50

4]

50

0
| s0o 0
50 %0
50

$463.830

o% | 1os% |
o% | doo% |

$0

Cash on Cash Return (Interest Only)
Cash on Cash Return (Full Debt Service)
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Project Level Equity Multiple
Going in Cap Rate - Year 1
Going in Cap Rate - Actual NOI
Exit Cap Rate 00%

Hota period | N R TC N
| perume | persF
G | 9/30/2025 | $10.850.000 $162K Per Unit | $226 Per SF
SRR 0 | 9/30/2030 | $16,917,810 $253K Per Unit | $352 Per SF

e L000000 |67 tnits 1§14k Por umit | |
Total capitatization ||| NG = $191K Per Unit | $267 Per SF

Yield on Cost 7.8%

Property Value

Capex

Stabilized Yield on Cost




Financial Overview - Net Operating Income

51,200,000 $1,129,416

$1,015,069

21,000,000 o $916,968 ca53 190 $928,227 =156, 199 285,503
$800,000
$600,000
$400,000
$200,000
S0

Actuals Actuals T1 Income with Year 1 Year 2 Year 3 Year 4 Year 5
T12 Income T1 Rent PF Expense
T12 Expense T12 Expense




Performance Metrics / Stress Tests

Performance Metrics

Opex Ratio
Breakeven

Occupancy
Senior DSCR
Cap Rate

Yield on Cost




Rent Growth

Month
Check : S0 5 S0 S0
Monthly GPR $107,234 BT! $117.085 $120598 $124216 $127942

$1,601 $1,800 $1,854 $1,910
Median HH Income $70,000 31% 32% 33%




Sale Comps

Under Contract

Location & Vintage Comp

Same Asset
Location comp but dated trade
Location comp but dated trade
Location comp but dated trade

Vintage Comp
Vintage Comp
Vintage Comp
Vintage Comp
Vintage Comp

Recent Bid
Recent Bid
Recent Bid

The Wesley

The Gardens

The Wesley
Boxtree Apartments
Douglas Flats
The Delano

Shiloh Oaks
Pine Oaks
Cobble Hill
SerenaVista
The Aurora Apartments

Martha's Villa
Grayson Ridge
Hartford Townhomes

2544 Hondo Ave

2910 Throckmorton St

2544 Hondo Ave
4633 Fairmount
2902 Douglas
2806 Reagan St

2379 Apollo Rd
1716 N Galloway Ave
6050 Oakland Hills Dr
1519 5an Francisco Ct

2732 Colorado Blvd

1974
1983
2017

6901 N Richland Hills
4316 Hartford St

5901 S Sam Calloway Road

City

Dallas

Dallas
Dallas
Dallas
Dallas

Garland
Mesquite
Fort Worth
Arlington
Dallas

Fort Worth

Zip  Price

75219 $10,850,000
75219 $4,400,000

75219 56,695,000
75219 55,200,000
75219 54,680,000
75219 $3,300,000

75044 $33,500,000
75149 $23,800,000
76112 $12,500,000
76012 $13,200,000
75211 511,500,000

76114 $16,000,000

Richland Hills 76180 $30,000,000

Dallas

75219 $24,500,000

Avg Unit
SF

Net
Rentable SF

111,156
182,400
95,542

Price/
SF

5150
4126
4126
8125
$126

$144
4164
$256

Price/Unit

$135,081
$99,167
$91,912
$110,000
$102,679

$90,395
$125,000
$395,161

In Place Cap
Rate

Close Date

12/31/2025
12/20/2024

1/1/2020
2/1/2018
8/21/2017
4/9/2018

7/25/2025
10/24/2025
8/24/2025
7/24/2025
4/24/2025

10/1/2025
10/1/2025
10/1/2025

$1,600 in place rents
$950 - $1150 rents at sale time

$800 - 5900 rents at sale time
Same zip / area. Dated sale but more normalized market
Same zip / area. Dated sale but more normalized market
Same zip / area. Dated sale but more normalized market

£1,400 rents. Lower income area (560k)

$1,230 rents. Lower income area ($58Kk)

$1,094 rents. Lower income area ($45k)
$1,248 rents.

$1,362 rents. Lower income area ($52k)

%1,154 rents. Heavy value add. 7.4% stabilized yield.
$1,328 rents. Value Add. 6.5% stabilized yield
Same zip / area. Premium product but low cap & high price




Exit Cap Scenarios (5 Year Hold)

| | Upside | Upside | Upside | Upside | Base Case | Downside | Downside | Downside | Downside | Downside | Downside | Downside | Downside
8.50% | 9.00%
| ExitPrice|$20,301,372|$19,334,640| $18,455,792| $17,653,367| $16, 917,810 | $16,241,097 | $15,616,440| $15,038,053 $14,500,980| $13, 534,248 |$12,688,357 | $11,941,983| $11,278,540

7.24% | 433% | 140%
891% | 891% | 891%




Tax Benetits - Depreciation

Total depreciation for 2026 = $55,541

ACQUISITION:

Total depreciation over 5-6 years = $73,173

*For a $100K investment you will see $53K+ in 2026 Bonus Depreciation, and $70K+ spread out over 5-6 years®

Price
$10,850,000.00

RENOVATIONS:

*For a $100K Original investment you will see an additional $2,487 in 2026 Bonus Depreciation, and a total of $3,164 added over 5-6 years®

Basis Ownership

% Ownership

5 & 15 Benefit

275 Yearly Benefit

Year 1 Total Full Year
Year 1 Actual (100%)

6 Year Benefit Full 6 Years
6 Year Benefit Actual

Land Allocation

15.00%

LP Split
70%

Basis
$9 222 500.00

LP Ownership
$6,455 750.00
2.22%
$50,211.39
$3,390.90

Basis Ownership
% Ownership

5 & 15 Benefit
27 .5 Yearly Benefit

$53,602.29
$53,054.17

Year 1 Total Full Year

Year 1 Actual (100%)
6 Year Benefit Full 6
Years

6 Year Benefit Actual

$70,556.78
$70,008.66

LP Ownership

$280,000.00

2.22%
$2.486.40
$135.62
$2 622.02
$2.486.40
$3.300.13
$3.164.51

GP Split
30%

Investment
$100,000.00

Equity Raise
$4 800,000.00

Prorations LP
212826

306
12/31/26
83.64%

Purchase Date
Remaining Days In Year
Year End Date

Percentage of Year Left
Y27.5 Year Benefit (%

remaining) $2,842.78

Year 1 Total $53.054 17
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Why we like this opportuy
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High-Barrier Submarket
Located in Oak Lawn, one of Dallas’
most supply-constrained, high-demand
neighborhoods adjacent to Uptown and
the Medical District.
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Value-Add with Limited Risk
Prior ownership invested ~$2.4M in major
systems (roof, chiller, boiler, windows). Our
plan focuses on light premium unit
upgrades and robust reserves.
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Investor Returns

Option 1: $100,000 *+ investment (A)

Class A shares will receive:

6% preferred return

70/30 split in favor of LP up to a16% IRR

Anything above a16% IRR is split 50/50 with the LPs & GPs

Option 2: $500,000 * investment (B)

Class B shares will receive:

7% preferred return

70/30 split in favor of LPup to a17% IRR

Anything above a17% IRR is split 50/50 with the LPs & GPs

Option 3: $1,000,000 + investment (C)

Class C shares will receive:

8% preferred return

75/25 split in favor of LP up to a18% IRR

Anything above a18% IRR is split 50/50 with the LPs & GPs




Hypothetical Investment

Class A
Total Equity S4,688,227
Invested $100,000
% of Total Equity 2.13%
Year 0
Investment (5100, 000)
Distributions 57,766 58,702 $9,297 59,894 $158,637
Cash on Cash 8.9% 7.8% 8. 7% 9.3% 9.9%
IRR 16.0%
Equity Multiple 1.94x
Average Annual Retum 18.9%
Total Investment $100,000
Total Distributions $194,295
Profit $94,295
ROI 94%




Hypothetical Investment

Class B
Total Equity S4,688,227
Invested S500,000
% of Total Equity 10.67%
Year 0 1 2 3 i 5
Investment (S500,000)
Distributions 538,831 $43,511 546,483 549,468 S801,848
Cash on Cash 8.9% 7.8% 8.7% 9.3% 9.9%
IRR 16.2%
Equity Multiple 1.96x
Average Annual Retumn 19.2%
Total Investment $500,000
Total Distributions $980,140
Profit $480,140
ROI 96%




Hypothetical Investment

Class C
Total Equity S4,688,227
Invested $1,000,000
% of Total Equity 21.33%
Year 0 1 2 3 4 5
Investment (S1,000,000)
Distributions $77,661 587,022 592,967 598,935 $1,662,341
Cash on Cash 8.9% 7.8% 38.7% 9.3% 9.9%
IRR 17.0%
Equity Multiple 2.02x
Average Annual Retum 20.4%
Total Investment $1,000,000
Total Distributions $2,018,926
Profit $1,018,926
ROI 102%




Investment Return Model - The Wesley

Delivering stable yield, upside potential, and downside protection

Risk Mitigation

Stable Cash Flow

BALANCED
OPPORTUNITY

Upside Potential

Stable Cash Flow

« 8.5% in-place cap rate
« Durable in-place income
« Renewal rates >50% in DFW

Risk Mitigation

- $2.4M prior capex already
invested

- S800K reserves allocated
. Fixed rate financing full IO

Upside Potential

 Light premium unit
renovations

- Oak Lawn rent growth leader
- Strong exit pricing in S years

Balanced Opportunity

e 16%+ IRR
e 5-Year Hold
e 2.0x Equity Multiple



Timeline

Funding Phase 2026-2027
Funding Open Now Acquisition & Stabilization Optimization & Refinement
First Come, First Served Operational transition, cash Stabilization, potential
flow preservation, initial refinance, exit positioning
improvements

2026 2027-2029 2031
Closing Date: Value-Add Execution Exit Strategy
February 17, 2026 Interior and exterior upgrades, Sale to institutional

rent optimization, NOI growth or private buyer



Ready To
Take Action?

ELEWVTE

COMMERCIAL INVESTMENT GROUP

We are asking for a
mMinimum of S100,000
investment amounts.

This opportunity is
open to investorson a
first come, first serve
basis.

Secure your spot
today!

INVESTOR PORTAL



https://elevate.invportal.com/app/offering-detail/68d42c07043789ed1b27b943

IMPORTANT NOTICES AND DISCLOSURES

This document is confidential and may not be reproduced or redistributed. The information presented herein has been prepared for informational purposes only and is not an offer to buy or sell, or a solicitation of an offer to

buy or sell any security or fund interest or any financial instrument and is not to be considered investment advice. This presentation is for institutional use only and is not to be distributed to any party other than its intended
recipient.

The following materials present information regarding a proposed creation of a special purpose vehicle (the "lssuer") which would offer securities (the “Securities”) to finance its acquisition of a portfolio of financial assets to be
selected and managed by the portfolio manager referred to herein (the "Manager"). These materials have been prepared to provide preliminary information about the Issuer and the transactions described herein to a limited
number of potential underwriters of the Securities for the sole purpose of assisting them to determine whether they have an interest in underwriting the Securities.

The views and opinions expressed in this presentation are those of The Sponsor Team (“Defined as any and all owners and members of Elevate Commercial Investment Group”) and are subject to change based on market and
other conditions. Although the information presented herein has been obtained from and is based upon sources The Sponsor Team believe to be reliable, no representation or warranty, expressed or implied, is made as to the
accuracy or completeness of that information. No assurance can be given that the investment objectives described herein will be achieved. Reliance upon information in this material is at the sole discretion of the reader.

This data is for illustrative purposes only. Past performance of indices of asset classes does not represent actual returns or volatility of actual accounts or investment managers, and should not be viewed as indicative of future
results. The investments discussed may fluctuate in price or value. Investors may get back less than they invested.

Forward-looking information contained in these materials is subject to certain inherent limitations. Such information is information that is not purely historical in nature and may include, among other things, expected
structural features, anticipated ratings, proposed or target portfolio composition, proposed diversification or sector investment, specific investment strategies and forecasts of future market or economic conditions. The
forward-looking information contained herein is based upon certain assumptions, which are unlikely to be consistent with, and may differ materially from, actual events and conditions. In addition, not all relevant events or
conditions may have been considered in developing such assumptions. Accordingly, actual results will vary and the variations may be material.

Prospective investors should understand such assumptions and evaluate whether they are appropriate for their purposes. These materials may also contain historical market data; however, historical market trends are not
reliable indicators of future market behavior. Information in these materials about the Manager, its affiliates and their personnel and affiliates and the historical performance of portfolios it has managed has been supplied by
the Manager to provide prospective investors with information as to its general portfolio management experience and may not be viewed as a promise or indicator of the Issuer's future results. Such information and its
limitations are discussed further in the sections of these materials in which such information is presented.

Past performance of indices or asset classes does not represent actual returns or volatility of actual accounts or investment managers and should not be viewed as indicative of future results. The comparisons herein of the
performances of the market indicators, benchmarks or indices may not be meaningful since the constitution and risks associated with each market indicator, benchmark, or index may be significantly different. Accordingly, no
representation or warranty is made to the sufficiency, relevance, important, appropriateness, completeness, or comprehensiveness of the market data, information, or summaries contained herein for any specific purpose.

Past performance is not indicative of comparable future results. Given the inherent volatility of the securities markets, it should not be assumed that investors will experience returns comparable to those shown here. Market
and economic conditions may change in the future producing materially different results than those shown here. All investments have inherent risks.

The following information is an investment summary provided to prospective investors and others. This information is not an offering to sell either a security or a solicitation to sell a security. At the request of a recipient, the
Company will provide a private placement memorandum, subscription agreement and the Limited Liability Company Operating Agreement. The Managing Member in no way guarantees the projections contained herein.

Real estate values, income, expenses and development costs are all affected by a multitude of forces outside the Managing Member's control. This investment is illiquid and only those persons that are able and willing to risk
their entire investment should participate.

Please consult your attorney, CPA and/or professional financial advisor regarding the suitability of an investment by you.

All Rights Reserved. No part of this document may be reproduced, stored, or transmitted by any means with the express written consent of Elevate Commercial Investment Group.



