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67 units, Oak Lawn Dallas



Executive Summary

Highlights:

 - Prime Oak Lawn location near 
    Uptown & Medical District
 - Townhome + flat product mix

Target Returns:

 - LP IRR: 16–17%
 - Equity Multiple: 1.9 - 2.0x
 - Year 1 CoC: 7.8%
 - Hold Period: 5 years
*All returns are projected. Returns ranges based on
share class type

Property: The Wesley – 67 units, Oak Lawn Dallas

Investment: Value-add multifamily syndication



Choosing The

Right Sponsor

Proven Track Record

$670M+ in assets under management
Successful full-cycle exits
Consistent strong returns across multiple asset types

Comprehensive Vetting Process

Sponsor background checks
Verified net worth and liquidity
Personal guarantees on borrower obligations
Credit and performance history reviews

Experienced & Transparent Team

Decades of combined experience
Vertically integrated operations: acquisition →
construction → management



Invest with a vertically integrated team that simplifies real estate while

prioritizing capital preservation and strong, risk-adjusted returns.

CapEx - ConstructionProperty Management Insurance



Meet Our Team

CEO/CO-FOUNDER

Jorge Abreu
COO/CO-FOUNDER

Eric Bodiwala
ASSET MANAGER

Joel Friese

Gianna Sena
OFFICE MANAGER

David Hopkins
CONSTRUCTION ESTIMATOR

Kristine Gray
CHIEF FINANCIAL OFFICER

Luke Stockton
CONSTRUCTION MANAGER

VP, IR & MARKETING

Cecelia
Zimmermann Tessa Frank

EQUITY REM - COO

Mitchell Hearn
PROJECT MANAGER

Erik Lopez
CAPEX ACCOUNT MANAGER

Years of Experience Units Acquired Average IRR Units Exited AUM

45+ 7,127 42% 1,692 $670MM



P r o p e r t y  O v e r v i e w

The Wesley Apartments



Property Name: The Wesley
Website: wesleydallas.com
Address: 2544 Hondo Ave, Dallas, TX 75219
Submarket: Oak Lawn
Site Area: 1.55 acres
Buildings: 5
Units: 67 (66 rentable; 1 used as leasing office)

48 apartments
19 townhomes

Average Unit Size: 717 SF
Average in Place Rents: $1,601 / $2.23 (June
2025)
Occupancy: 98% (June 2025)
Year Built / Renovated: 1968 / 2022
Parking: 51 surface + 19 garages (38 spaces) = 89
total (1.84 ratio)

Asset Summary

https://www.wesleydallas.com/?utm_source=chatgpt.com


Unit Interiors

Ceiling Height: 8’ (flats), 8–9’ (townhomes)
Cabinets: Repainted & shaker style
Countertops: Quartz (47 units), Formica (8), resurfaced (12)
Flooring: Vinyl, Tile & Carpet
Appliances: Stainless & Black
W/D connections: 48 units

Classic Upgraded



Amenities

Courtyard, fitness center, grill, laundry facilities,
swimming pool, valet trash, on-site property
management, renters insurance program.

Mechanical / Structure

Electric: Master-metered
HVAC: Chiller (2021)
Boiler (2021)
Roof (2023)
Wiring: Copper / remediated aluminum

Unit Interiors (cont.)



M a r k e t  O v e r v i e w

The Wesley Apartments



The Wesley sits at the heart of Dallas’ live-work-
play corridor, with medical, corporate, retail, and
entertainment hubs all within a 5–10 minute drive.

Neighborhood: Oak Lawn (Dallas ISD schools:
Maple Lawn Elementary, Thomas J. Rusk
Middle, North Dallas HS)
Connectivity: Direct access to Dallas North
Tollway, I-35E, and U.S. 75.
Key Demand Drivers:

Medical District: 40,000+ jobs at UT
Southwestern, Parkland, and Children’s.
Uptown / Harwood / Victory Park: Major
office, retail, and dining destinations.
Love Field Airport: ~10 minutes away.
Park Cities / Highland Park: Adjacent
affluent neighborhoods with strong
demographics.

Location Summary



Market Spotlight – Uptown/Oak Lawn Dallas

Rent Growth: +1.2% YoY 
Avg Rent: $2,625  ($1,000+ above DFW average)
Supply Growth: 9% (past 5 years) vs. 16% DFW average

Uptown/Oak Lawn/Park Cities continues to attract
professionals seeking a walkable, amenity-rich lifestyle
with proximity to dining, retail, and employment hubs.
Balanced new supply supports strong fundamentals.



According to Berkadia’s 2025 Multifamily Investor Sentiment
Survey, confidence across the sector is strengthening. 83% of
investors plan to expand portfolios, with preferences led by
Core-Plus (43%) and Value-Add strategies (30%)—though 93%
cite ongoing challenges in underwriting.

The Federal Reserve to cut rates three times in 2025 (25 bps
each) and project the 10-Year Treasury to stabilize between
4.0%–4.25% by year-end, creating more favorable investment
conditions. While early 2025 activity may remain muted,
sentiment is materially stronger heading into late 2025 and
2026.

Texas, the Southeast, and Midwest remain top investment
destinations—supported by migration trends, lower operating
costs, and business-friendly policies. On the financing front,
agency lenders remain dominant, with Fannie Mae and Freddie
Mac each allocated $73 billion in lending capacity for 2025.

Source: Berkadia Multifamily 2025 Investment Survey

Multifamily Investor Sentiment - Outlook



Rent Comps & Market Data



I n v e s t m e n t  O v e r v i e w

The Wesley Apartments



Units: 67 
Occupancy: 98% 

In-place Cap Rate: 8.5%
Exit Cap Rate: 6.0%

Year 1 CoC: 7.8% 
5 Year Avg. CoC: 9.2% 
Stabilized Yield on Cost: 7.5%

Projected LP IRR: 16.0% - 17.0%
Equity Multiple: 1.9x - 2.0x
Hold Term: 5 years

Purchase Price: $10.85M / $162k per unit / $226 per SF
Total Equity: $4.8M
Exit Price: $16.9M / $253k per unit / $352 per SF

Investment Summary



Buying Right:
Purchasing the property at an 8.5% in place cap rate (current income and
increased expenses) which market cap rates significantly lower (6.0%-6.5%)

Value Add Scope:
Upgrade remaining classic units to the premium renovation scope (shaker
cabinets, stainless appliances, quartz counters, vinyl flooring, modern
fixtures).

Operational Strategy:
Vertically integrated platform: acquisition → construction (JNT) → property
management (Equity REM).
Expense optimization via vertical integration (JNT Construction, Fortress
Assurance) and Expense discipline: utilities, make-ready, preventive
maintenance, streamlined admin.

Risk Mitigation:
Prior ownership invested ~$2.4M after purchasing in 2022: roofs (2023),
chiller (2021), boiler (2021), pool, windows, and exteriors.
We will allocate $720,000 of reserves (~$144k annually over 5 years) to
address deferred maintenance and ensure long-term durability of building
systems. This provides downside protection and positions the property for a
low-capex exit.

Classic

Upgraded

Business Plan



Financial Overview - Sources & Uses



Financial Overview - Financing



Financial Overview - Project Level Returns



Financial Overview - Net Operating Income



Performance Metrics / Stress Tests



Rent Growth



Sale Comps



Exit Cap Scenarios (5 Year Hold)



Tax Benefits - Depreciation



Durable In-Place Cash Flow
 8.5% in-place cap rate provides strong
yield from day one, with upside through

targeted upgrades.

Value-Add with Limited Risk
 Prior ownership invested ~$2.4M in major

systems (roof, chiller, boiler, windows). Our
plan focuses on light premium unit

upgrades and robust reserves.

High-Barrier Submarket
 Located in Oak Lawn, one of Dallas’

most supply-constrained, high-demand
neighborhoods adjacent to Uptown and

the Medical District.

Why we like this opportunity

Attractive Return Profile
 Projected 16%+ IRR and 2x equity

multiple over 5 years, supported by
strong renter demand.



Option 1: $100,000 + investment (A)

Class A shares will receive:
6% preferred return
70/30 split in favor of LP up to a 16% IRR
Anything above a 16% IRR is split 50/50 with the LPs & GPs

Option 2: $500,000 + investment (B)

Class B shares will receive:
7% preferred return
70/30 split in favor of LP up to a 17% IRR
Anything above a 17% IRR is split 50/50 with the LPs & GPs

Option 3: $1,000,000 + investment (C)

Class C shares will receive:
8% preferred return
75/25 split in favor of LP up to a 18% IRR
Anything above a 18% IRR is split 50/50 with the LPs & GPs

IRR (5-Year)
16.0% - 17.0%

Equity Multiple
1.9x - 2.0x

Year 1 CoC
7.8%

Avg CoC (5-Year)
8.9%

Investor Returns



Hypothetical Investment

Class A



Hypothetical Investment

Class B



Hypothetical Investment

Class C



Balanced Opportunity

16%+ IRR
5-Year Hold
2.0x Equity Multiple

Stable Cash Flow

• 8.5% in-place cap rate
• Durable in-place income
• Renewal rates >50% in DFW

Upside Potential

• Light premium unit
renovations
• Oak Lawn rent growth leader
• Strong exit pricing in 5 years

Risk Mitigation

• $2.4M prior capex already
invested
• $800k reserves allocated
• Fixed rate financing full IO 

Investment Return Model – The Wesley

Delivering stable yield, upside potential, and downside protection

Stable Cash Flow

Risk Mitigation Upside Potential

BALANCED

OPPORTUNITY

BALANCED
OPPORTUNITY



Timeline

Funding Phase
Funding Open Now 
First Come, First Served

2029-2030
Optimization & Refinement 

Stabilization, potential
refinance, exit positioning

2026-2027
Acquisition & Stabilization

Operational transition, cash
flow preservation, initial
improvements

2026
Closing Date:

February 17, 2026

2027-2029
Value-Add Execution

Interior and exterior upgrades,
rent optimization, NOI growth

2031
Exit Strategy

Sale to institutional
or private buyer



Ready To 

Take Action?

INVESTOR PORTAL

We are asking for a
minimum of $100,000
investment amounts.

This opportunity is
open to investors on a
first come, first serve
basis. 

Secure your spot
today!

https://elevate.invportal.com/app/offering-detail/68d42c07043789ed1b27b943


IMPORTANT NOTICES AND DISCLOSURES

This document is confidential and may not be reproduced or redistributed. The information presented herein has been prepared for informational purposes only and is not an offer to buy or sell, or a solicitation of an offer to
buy or sell any security or fund interest or any financial instrument and is not to be considered investment advice. This presentation is for institutional use only and is not to be distributed to any party other than its intended
recipient.

The following materials present information regarding a proposed creation of a special purpose vehicle (the "Issuer") which would offer securities (the “Securities”) to finance its acquisition of a portfolio of financial assets to be
selected and managed by the portfolio manager referred to herein (the "Manager"). These materials have been prepared to provide preliminary information about the Issuer and the transactions described herein to a limited
number of potential underwriters of the Securities for the sole purpose of assisting them to determine whether they have an interest in underwriting the Securities.

The views and opinions expressed in this presentation are those of The Sponsor Team (“Defined as any and all owners and members of Elevate Commercial Investment Group”) and are subject to change based on market and
other conditions. Although the information presented herein has been obtained from and is based upon sources The Sponsor Team believe to be reliable, no representation or warranty, expressed or implied, is made as to the
accuracy or completeness of that information. No assurance can be given that the investment objectives described herein will be achieved. Reliance upon information in this material is at the sole discretion of the reader.

This data is for illustrative purposes only. Past performance of indices of asset classes does not represent actual returns or volatility of actual accounts or investment managers, and should not be viewed as indicative of future
results. The investments discussed may fluctuate in price or value. Investors may get back less than they invested.

Forward-looking information contained in these materials is subject to certain inherent limitations. Such information is information that is not purely historical in nature and may include, among other things, expected
structural features, anticipated ratings, proposed or target portfolio composition, proposed diversification or sector investment, specific investment strategies and forecasts of future market or economic conditions. The
forward-looking information contained herein is based upon certain assumptions, which are unlikely to be consistent with, and may differ materially from, actual events and conditions. In addition, not all relevant events or
conditions may have been considered in developing such assumptions. Accordingly, actual results will vary and the variations may be material. 

Prospective investors should understand such assumptions and evaluate whether they are appropriate for their purposes. These materials may also contain historical market data; however, historical market trends are not
reliable indicators of future market behavior. Information in these materials about the Manager, its affiliates and their personnel and affiliates and the historical performance of portfolios it has managed has been supplied by
the Manager to provide prospective investors with information as to its general portfolio management experience and may not be viewed as a promise or indicator of the Issuer's future results. Such information and its
limitations are discussed further in the sections of these materials in which such information is presented.

Past performance of indices or asset classes does not represent actual returns or volatility of actual accounts or investment managers and should not be viewed as indicative of future results. The comparisons herein of the
performances of the market indicators, benchmarks or indices may not be meaningful since the constitution and risks associated with each market indicator, benchmark, or index may be significantly different. Accordingly, no
representation or warranty is made to the sufficiency, relevance, important, appropriateness, completeness, or comprehensiveness of the market data, information, or summaries contained herein for any specific purpose.

Past performance is not indicative of comparable future results. Given the inherent volatility of the securities markets, it should not be assumed that investors will experience returns comparable to those shown here. Market
and economic conditions may change in the future producing materially different results than those shown here. All investments have inherent risks.

The following information is an investment summary provided to prospective investors and others. This information is not an offering to sell either a security or a solicitation to sell a security. At the request of a recipient, the
Company will provide a private placement memorandum, subscription agreement and the Limited Liability Company Operating Agreement.  The Managing Member in no way guarantees the projections contained herein.
Real estate values, income, expenses and development costs are all affected by a multitude of forces outside the Managing Member’s control. This investment is illiquid and only those persons that are able and willing to risk
their entire investment should participate. 

Please consult your attorney, CPA and/or professional financial advisor regarding the suitability of an investment by you.

All Rights Reserved. No part of this document may be reproduced, stored, or transmitted by any means with the express written consent of Elevate Commercial Investment Group.


